
G eoffrey Richards is one chiseled workout guy. He once dated Desiree
Rogers, now White House social secretary, and is pals with Johnson

Publishing Co. CEO Linda Johnson Rice.
“Chicks dig him, and that’s not true for everyone in our business,” says Mark

Thomas, a Chicago bankruptcy attorney.
Professionally, Mr. Richards is focused on bulking up William Blair’s fledgling

Special Situations & Restructuring boutique, where he landed in 2007 after six
years as a bankruptcy attorney at Kirkland & Ellis LLP and another year at
Giuliani Capital Advisors LLC in New York.

Blair is better known for money management and for middle-market corporate
finance and M&A services. It scored a coup this year, advising the London-based
firm that bought Chicago icon Hartmarx Corp. out of bankruptcy for $130 mil-
lion. “Blair had done restructurings more by default than by design before I
joined them,” Mr. Richards says.

He’ll need his networking skills to body-build a broader restructuring practice
in competition with much-larger and more-specialized firms. For a start, five of
his group’s 24 deals over the last two years involved international transactions,
he says. 

“I always thought he was kind of wasted at Kirkland—they didn’t need his (ability to gener-
ate) business,” says Fruman Jacobson, a Sonnenschein Nath & Rosenthal LLP bankruptcy part-
ner and adviser to Blair. “I think where Blair can excel is in the out-of-court stuff—they can do
swaps, they can do exchange offers, they can bring in foreign capital.”

Mr. Richards went to a coat-and-tie boarding school in Pennsylvania, where he started 
assembling his Rolodex. “He’s a real gentleman in a kind of Wild West business,” says Chicago
bankruptcy lawyer David Heller, citing handwritten birthday greetings Mr. Richards drops to
colleagues’ children.  
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SOMETHING GOOD:
Amid the distress, “I think William
Blair has been singularly responsi-
ble for saving thousands of jobs,”
he contends—1,500 at Hartmarx
and about 100 at Crownline Boats
Inc. of Downstate West Frankfort,
another distressed Blair client.
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This is not an offer, recommendation or solicitation to buy or sell participate in any trading strategy, or official confirmation of terms, the factual statement herein have been taken from sources we
believe to be reliable. But such statements are made without any representation as to accuracy or completeness or otherwise. William Blair International Limited or William Blair & Company, L.L.C.
or their employees may effect principal transactions or have positions in the securities of the issuers mentioned herein and may also have been a manager or a co-manager of a public offering of
securities or a financial advisor of the issuer within the last three years. Date of sale, prices, yields and availability are subject to change without notice. Past performance is not indicative of future
results. This material is directed at, and is only made available to persons who are professional clients and eligible counterparties (as defined in COB 3.5 and 3.6 of the FSA handbook), and may
not be passed on to retail clients in the United Kingdom. William Blair International Limited is authorized and regulated by the Financial Services Authority (FSA).


